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BDS SECURED LOANS SEE 25% VOLUME INCREASE 

BDS Secured Loans has seen business volumes jump by 25% since the introduction of their new online sourcing system.

Launched early July, the system has proved to be a runaway success with 100% of deals now sourced via this channel as brokers embrace the technology and offer a robust secured loans solution. They have also seen a 40% increase in new broker registrations since the system was introduced, a clear indication that there is a healthy appetite in this area. 

The sourcing system is provided by Promise Solutions and is a bespoke version of their Promise Quote offering. It allows brokers to source their own secured loans based on criteria and submit applications directly into the BDS processing system. BDS Secured Loans will then undertake the necessary credit checks and confirm when the requested deal is available. In addition, the system provides direct links to double-check valuations and the ability to provide quotes to clients within seconds.

Whilst we have seen a few loan providers close their doors recently, BDS Secured Loans remain confident in the market although do report a definite shift towards the lower LTV end of the market with their average dipping from 86% to 71% in just 2 months.

BDS Secured Loans have stepped up marketing and sourcing system training activity attending both the forthcoming Pink Roadshows and the BDS Winners in Business 2008 which opened registration this week. 

Mark Clinton, Director BDS Secured Loans comments: “We are delighted with our enquiry levels, particularly in this difficult period for the industry. The feedback we are receiving from brokers is beyond our wildest expectations and bodes well for our future”.  

Bob Hope, Sales & Marketing Director, BDS Mortgage Group comments: “As a Network, we are very focussed on taking advantage of all income earning opportunities and secured loans is one area where interest is strong. The system is fantastic and gives brokers the edge they need to clinch the deal.” 
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