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13 November 2012
BUSINESS LEVELS DOUBLE, SAYS BROKER CONVEYANCING 
Broker Conveyancing, the new broker-focused conveyancing distributor, has today (13th November 2012) announced continuing strong growth in both remortgage and purchase instructions since the summer.

Instructions for both remortgage and purchase have more than doubled between September and October after a fall-off in both during the summer months.  Broker Conveyancing say two-thirds of all instructions it has recently received were for purchase products, while a third represented remortgages.
The distributor puts a significant amount of the increase down to a refocus by the broker community on the price of the conveyancing services they are recommending to their clients.  Brokers are now actively looking for those conveyancers who are not having to pay substantial panel fees and can therefore offer low pricing to clients without having to compromise on service levels.

Broker Conveyancing has been launched to meet the specific conveyancing needs of brokers and their clients.  The proposition has a number of unique features including a radical pricing structure, a £25 loyalty bonus, payment on exchange, an all-inclusive fee structure, ‘no completion – no legal fees charged’, and fall through protection on searches.  
Harpal Singh, Managing Director of Broker Conveyancing, commented:

“Without doubt the summer of 2012 was nothing to write home about in terms of overall housing transaction and conveyancing instruction levels.  We certainly saw a fall-back in terms of the number of instructions received however since the start of September, and particularly during October, both purchase and remortgage levels have seen a considerable increase.  There are many reasons for this including a far more competitive remortgage market at low LTV levels, a push on from the summer lull and a more concerted effort by some brokers to be as active as possible in the conveyancing sector.  
“This is certainly a positive for the marketplace and we have seen a growing number of registrations on our site which will hopefully translate into greater levels of broker-introduced conveyancing business.  There are still two camps in the broker sector – those that take it seriously and those that don’t.  The challenge is two-fold, to get those that don’t to understand what they can achieve, and to get those that do to change their thinking about their existing suppliers and the value for money they represent.  We are starting to see evidence that both groups are beginning to understand the benefits of not just recommending a conveyancer but the need to ensure the service is as competitively priced as possible.  Certainly, brokers using Broker Conveyancing can see the overwhelming pricing reasons for using us and any comparison with our competitors will bring home the stark truth about just how much money goes into other panel managers’ hands.  Brokers want good value for their clients and a competitive fee for a reliable service.”  
For more information on Broker Conveyancing, visit: www.brokerconveyancing.co.uk
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For further information, please contact:

Harpal Singh, Managing Director, Broker Conveyancing, Tel: 0845 077 0039; E-mail: hsingh@movewithcal.co.uk
Rob Griffiths, Director, White Dragon Communications Ltd, Mobile: 07983 641566; E-mail: rob@whitedragoncomms.co.uk
Barney McCarthy, Account Manager, White Dragon Communications, Mobile: 07872 956711; E-mail: barney@whitedragoncomms.co.uk
Notes to Editors
· An independent company, Conveyancing Alliance Limited was created in 2004 as a business to business distributor of property conveyancing for the mortgage intermediary and property sales markets.  In January 2008, a management buy-out of Conveyancing Alliance Limited took placed headed by managing director, Harpal Singh.

· In 2012 Conveyancing Alliance launched a new broker-focused proposition called Broker Conveyancing (www.brokerconveyancing.co.uk).

· Broker Conveyancing’s online portal enables intermediaries to transact with its national panel of solicitor firms through absolute system integration.
· Broker Conveyancing’s solicitor firms are carefully selected and monitored on their continued ability to demonstrate exceptional levels of service and highly competitive pricing.

· Broker Conveyancing’s solutions give intermediaries a valuable income stream and an element of control over their clients’ legal property transaction, as well as an additional service offering to their clients.  Broker Conveyancing offers intermediaries choice, value, control, service and simplicity.
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