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TMA offers AToM complex prime 
The Mortgage Alliance (TMA) has announced an agreement with AToM giving its members access to a range of exclusive products including Complex Prime deals.

AToM’s Complex Prime offering will arm members with an alternative opportunity to place business that may otherwise be declined due to lenders ‘credit scoring’ DIP systems. As part of the agreement TMA members can utilise AToM’s online DIP and case tracking facilities backed by an experienced sales support team to help directly authorised brokers source their options.

TMA is free to join and is available to all directly authorised brokers. For further information brokers should visit the website www.themortgagealliance.com.
Phil Whitehouse, Head of TMA, commented:

“The words ‘complex prime’ appear to have become synonymous with the current mortgage market as we strive to find more opportunities to help those non-standard borrowers possessing a good credit rating who can prove their ability to afford the mortgage beyond any reasonable doubt. There is no doubt that there is good quality business out there being declined by some lenders automated underwriting systems. This agreement with AToM will enable members to place this good quality business with a lender that takes an individual view on cases that may otherwise be declined. Of course such deals will not suit every client but in trying to provide members with products that they may not previously have had access to we believe this link has the potential to add real value so that TMA members can win and retain more clients.”

Dale Jannels, Sales & Marketing Director at AToM, added:

"TMA is a well respected mortgage club and we’re delighted to be appointed to their approved packager panel. Our aim is to support TMA members with both specialist mortgage packaging and AToM’s Complex Prime offering. These words are now becoming more frequently used in our industry and AToM’s offerings are assisting many prime customers who are failing lenders credit scores. There are still lenders who want to do business with low scoring creditworthy customers, if the deal is clean, affordable and circa 75% LTV. The majority of these lenders use manual underwriting to assess applications, so AToM are simply re-offering similar options to those we provided back in the 90s.  The result for the end consumer is the priority for us all and if we can assist, we will. All the staff at AToM are looking forward to working with Phil, his team and the TMA membership. “ 
ENDS
For further information please contact:

Phil Whitehouse, Head of TMA – 07917 158284; Phil.Whitehouse@themortgagealliance.com
Scott Philipson, White Dragon Communications Ltd – 07786 226520; scott@whitedragoncomms.co.uk
Dale Jannels, Sales & Marketing Director, AToM – 07976 298361

dale.jannels@atomltd.co.uk
Notes to editors

· The Mortgage Alliance (TMA) is one of the largest mortgages clubs in the UK. TMA has over 4,500 members and is specifically aimed at directly authorised intermediaries.
· TMA works through strategic partnerships and lender relationships – through this work it is able to offer leading mortgage solutions to its members.

· The key benefits in joining TMA are: access to all major lenders with leading procuration fees; exclusive mortgage deals; fees paid direct by the lender; simple, easy-to-use processes; plus strategic partnerships for conveyancing, lead generation and commercial deals.
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