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‘DON’T MISS THE CONVEYANCING OPPORTUNITY’, 
SAYS CONVEYANCING ALLIANCE
Conveyancing Alliance Ltd, the online conveyancing distributor, is urging all brokers and intermediaries not to miss out on the opportunity to provide conveyancing services to their clients in the process passing up a regular income stream.

The warning comes following the recent Mortgage Business Expo in Manchester where Conveyancing Alliance estimated that half of all those brokers spoken to had never offered a conveyancing recommendation to a client.

Conveyancing Alliance estimates that brokers who do not offer such a recommendation are missing out on an average of £150 to £200 per mortgage case.  For an average mortgage of £100k, this is tantamount to an extra 0.2% on the procuration fee.

Many brokers spoken to by Conveyancing Alliance staff at Expo gave the following reasons why they were not involved in conveyancing:

· They had a lack of confidence in selling the product and, in particular, in recommending a solicitor when they had never done this before.

· The process was deemed to be too complicated, with not enough reward for the work involved.

· Clients were assumed to be picking their own solicitors and did not need the broker’s advice.

· They had never been asked by a client for a conveyancing referral.

Conveyancing Alliance exhibited at Mortgage Business Expo Manchester where it was promoting its Convey99 purchase conveyancing product.

Harpal Singh, Managing Director of Conveyancing Alliance Ltd, commented:

“For brokers, there are many benefits in being able to recommend a conveyancing service and we believe considerable numbers are missing out because they are basing their decision on false information or misconceptions about the work involved.  This is not just about the added income to be made, although this is obviously appealing, but it is also the case that those involved in the transaction have much more control over the whole purchase/remortgage process and can successfully manage the client’s expectations because of this.  Many brokers feel they are not in a position to offer such recommendations however we believe with some hard work and focus, plus the support of a quality distributor like ourselves, many more practices could be benefiting from the sector.
“In terms of income considerations, it’s certainly fair to say that no lenders are raising their procuration fees at the moment and the likelihood is that fees are going to fall further.  Therefore, on an average mortgage case brokers can add a not insignificant £150 to £200 to their overall income.  As a percentage of the procuration fee this makes a noticeable difference.  We fully accept that some brokers find the products perplexing and overly complicated which is why we have worked to ensure that our most recent products are transparent and easy for both the broker and client to understand.  It also helps when they are market-leading in terms of price.  We believe we can help any broker who is looking to increase their income via conveyancing recommendations and would urge any firm interested in developing their proposition in this area to contact us immediately.”
For more information on the Convey99 purchase conveyancing product, visit www.convey99.co.uk
For more information on Conveyancing Alliance, visit: www.movewithcal.co.uk
Ends

For further information, please contact:

Harpal Singh, Managing Director, Conveyancing Alliance Ltd, Tel: 0845 077 0039; E-mail: hsingh@movewithcal.co.uk
Rob Griffiths, White Dragon Communications Ltd, Tel: 01483 549282; rob@whitedragoncomms.co.uk

Notes to Editors
· An independent company, Conveyancing Alliance Limited (CAL), was created in 2004 as a business to business distributor of property conveyancing for the mortgage intermediary and property sales markets.  In January 2008, a management buy-out of Conveyancing Alliance Limited took placed headed by managing director, Harpal Singh.

· Conveyancing Alliance Limited’s online portal enables intermediaries to transact with its national panel of solicitor firms through absolute system integration.
· Conveyancing Alliance Limited’s solicitors firms are carefully selected and monitored on their continued ability to demonstrate exceptional levels of service and highly competitive pricing.

· Conveyancing Alliance Limited’s conveyancing solutions give intermediaries a valuable income stream and an element of control over their clients’ legal property transaction, as well as an additional service offering to their clients.  CAL offers intermediaries choice, value, control, service and simplicity.

· In 2007 Conveyancing Alliance Limited was recognised at the Mortgage Strategy Awards and the British Mortgage Awards.

· Conveyancing Alliance Limited also offers additional products to mortgage intermediaries and property sales professionals.
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